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Think About 
Its

Won’t Leave 
Current 
Advisor

No Emotional 
Motivation

Burned by 
Other Sales 
Professionals

Won’t Move 
Money Due to 

Market

Take Control 
of Selling 
Process

Irrational 
Thinking

All Decision 
Makers Not 

Present

Confused

Personality 
Conflict

Manages Own 
Money

The journey towards making a sale is full of dangers which we call Landmines.  Focus on 
diffusing Landmines rather than making sales and the sales will come easier and more 
often.  Every page of the Road to Wealth Workbook is designed to diffuse Landmines.  Take 
your clients through this process and they will enjoy it more, buy more, and you will 
eliminate stalls and think about its.

Clear ‘Yes’ or Clear ‘No’ 
Decision

THE 
LANDMINES


